Curtain wall

Glass & Glazing
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Premier Properties. Core Markets. Experienced Leadership.
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Forward-Looking Statement

This presentation may contain forward-looking statements within the meaning of the Federal securities

n u

laws. You can identify these statements by our use of the words “anticipate,” “believe,” “estimate,”

”n u ” «u ”n u

“expect,” “intend,” “may,” “might,” “plan,” “project,” “should,” “will” and similar expressions which do
not relate to historical matters. You should exercise caution in interpreting and relying on forward-
looking statements because they involve known and unknown risks, uncertainties and other factors
which are, in some cases, beyond Boston Properties’ control and could cause actual results,
performance or achievements to differ materially from those expressed or implied by the forward-
looking statements. These factors include, without limitation, the ability to enter into new leases or
renew leases on favorable terms, dependence on tenants’ financial condition, the uncertainties of real
estate development, acquisition and disposition activity, the ability to effectively integrate acquisitions,
the costs and availability of financing, the effectiveness of our interest rate hedging contracts, the
ability of our joint venture partners to satisfy their obligations, the effects of local economic and
market conditions, the effects of acquisitions, dispositions and possible impairment charges on our
operating results, the impact of newly adopted accounting principles on the Company’s accounting
policies and on period-to-period comparisons of financial results, regulatory changes and other risks
and uncertainties detailed from time to time in the Company’s filings with the Securities and Exchange
Commission. Boston Properties does not undertake a duty to update or revise any forward-looking

statement whether as a result of new information, future events or otherwise.
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What's important to the Owner/Developer?

 Visual appearance from the exterior as well
as the interior.

* First Cost of system

e Warranty of glass & system

* View span from the interior

e Spandrel to view glass continuity

* Day lighting & Views

* Reflectance: Interior and Exterior reflectance.
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What's important to the Owner/Developer?

* Energy Performance

* Shading & glare control: When glass can be
challenging

* Repairs & Replacement: Means, methods and
costs: Sticker Shock.

* Maintenance & Cleaning
e Life Cycle Costs
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Where can the Owners priorities differ

*Developer Owner <¢Operating Owner

* Architectural Appeal * Energy Performance
* Interior * Maintenance & Repair
* Exterior * Cleaning Operations &
e First Cost of System Cycles
e System Mullions & Details e Warranty
* Day lighting & Views e Means and Methods to
e Energy for Code Compliance replace units

* Shading and Glare Control e Life Cycle Cost Analysis

* Window Covering System & ¢ \Window Covering System
Attachment & Attachment
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Glass & Curtain wall Technology

* Developer Owner

* More Glass

e Higher Energy
Performance to meet
stringent code
requirements to keep all
glass curtain walls.

 What appeals to the
marketplace

 What appeals to the
leasing community

* Operating Owner

* Keeping it Clean

* Maintaining Views

* Keeping the water
outside

e Higher Energy
Performance to increase
operating energy
performance and reduce
operating costs, to keep
all glass curtain walls
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What do we fight about?

*Developer Owner <¢Operating Owner

* First Cost * Ongoing Costs

e Best Visual e System Performance
Appearance e Energy Performance

* Best Visual * Replacement Costs
Performance e Warranty

* Energy Performance
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